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ÅExisting structures to deal with bilateral 

commercial relationship not adapted to current 

depth of commercial relationships, nor effective 

enough to handle rapid change and urgent 

problems

ÅBackground: plans to negotiate a commercial 

agreement within the context of a Partnership 

and Cooperation Agreement. EU excluded FTA 

route in its ñGlobal Europeò strategy
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Current institutional framework for commercial relations

1985 Agreement on Trade and Economic Cooperation (TECA)

ÅShort 18 articles 

ÅObjectives: to increase bilateral trade and to avert tensions

ÅBroad mutual MFN treatment for import duties and general trade and customs 

administration (pre-WTO accession context)

ÅClauses on economic cooperation in industry, mining, agriculture, science and 

technology, and energy

ÅSetup of the Joint Committee (Ministerial 1x year, Senior Offical, Economic 

and Trade Working Group)

ÅValidity five years. Tacit annual renewal if not replaced by anything else.

Complexity: 

ÅMore than 20 sector-specific dialogues and working groups on a variety of 

commercial, technical and political topics are in place ïnot many tangible results

ÅCompeting commercial member state strategies in China. 

ÅInvestment: 20 BITs. UK and France mid 1980s, Germany 2005
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Planned PCA

Core objectives of the EU

ÅPolitical objectives: human rights, democracy, rule of law

ÅCooperation on environmental issues, energy and climate change

ÅSocial objectives: core labour standards

ÅCommercial objectives

PCA: if negotiations launched soon, bound to be a long process that will 

take years.

PCA: to set a framework for relations in the mid to longer term, not a 

venue to tackle immediate issues and disagreements. The latter risk 

bringing the PCA into a halt if built into the negotiation process.

Commercial aspect of PCA: unclear what would be the content if there is 

no formal free trade agreement. PCAs so far with neighbouring countries 

(pre-accession, regional stabilisation/development)
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The motivation for a High Level Dialogue/Mechanism

ÅBring down tensions

ÅAlternative/complementary way of dealing 

with disputes (antidumping, DSM in WTO)

ÅSolving immediate, focused, market 

access issues

ÅFacilitate the broader process of PCA 

negotiations
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Can the Mechanism make a difference?

ÅBiggest challenge: make a difference!

ÅObjectives stated after Mandelson-Chen meeting in 

February 2008:

�³map out the long term strategic direction of our economic and
trade relationship, and help smooth out issues we encounter along
�W�K�H���Z�D�\�´

ÅInspiration : US-China Strategic Economic Dialogue 

(2006-present)


